Ly

|2fi|lLaksamisHREE 18th January 2025

Crateway to your Financial Goals

Retail Equity Research
CMP Rs. 409

Nureca Ltd

E-Commerce

Rating: Overweight

NSE CODE: NURECA BSE CODE: BSE: 543264

The company exhibited significant volatility in =~ Company Data

its quarterly performance. Sales showcased a  Market Cap (cr) Rs. 389.36
fluctuating trend, with a remarkable 54%  Enterprise Value (cr) Rs. 212.52
growth in September 2024, indicating a poten-  Qutstanding Shares (cr) 1.00
tial recovery from previous dips. However, ex- 52 week high Rs. 424.00
penses have consistently outpaced revenue 52 week low Rs. 240.00
growth, leading to persistent operating losses.  1m average volume (lacs) 2.48
The operating profit remained negative, with a  Face value Rs. 10.00
minor improvement in the latest quarter, re- FY22 FY23 FY24
flecting operational inefficiencies and cost pres- ~ Sales 255.55 111.32 91.93
sures. Despite the challenging operating envi- ~ Growth(%) 20% -56% -17%
ronment, other income provided a cushion in  EBITDA 63.2 -7.9 0.31
several quarters, notably spiking in June 2024.  EBITDA Margin(%) 24.7% -7.1% 0.3%
However, the depreciation and interest expens- ~ PAT 44.96 -8.25 -1.79
es remained stable, indicating manageable fi- Growth(%) -3% -118% 78%
nancial obligations. The profit before tax and  EPS 45.0 -8.3 -1.8
net profit figures underscore the company's P/E 30.4 -36.3 -142.6
struggle to maintain profitability, with notable P/B 6.7 1.5 13
EV/EBITDA 20.4 -29.4 685.5

losses in March and September 2024. The dras-

tic swings in net profit growth, particularly a ROE(%) 22% -4.2% -1%
0, 0, 0, 0,

350% rise followed by a -446% plunge, high- ROCE(%) 30% -5.2% -1.0%
0, 0, - 0, - v)

light the need for strategic realignment to stabi- ROIC(%) 26% 5.7% 1.4%
D/E 0.02 0.02 0.01

lize earnings.

Revenue and Growth Trends: The company experienced a significant decline in sales from FY22 to FY24,
with a growth rate dropping from 20% in FY22 to -17% in FY24. This indicates a challenging period in terms of
revenue generation.

Profitability and Margins: Nureca's profitability metrics have deteriorated over the years, with EBITDA and
PAT turning negative in FY23 and only slightly recovering in FY24. The EBITDA margin plummeted from
24.7% in FY22 to a marginal 0.3% in FY24, highlighting operational struggles.

Returns and Valuation Ratios: The return metrics such as ROE, ROCE, and ROIC have declined, reflecting re-
duced efficiency in generating returns. Valuation ratios like P/E and EV/EBITDA have turned negative or ex-
tremely high, suggesting market concerns about the company’s valuation amidst declining performance.
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Key Highlights

Business Overview: Incorporated in 2016, Nureca Ltd (NL) is a direct-to-consumer (D2C) healthcare
and wellness company. It offers a diverse product range of over 150 Stock Keeping Units (SKUs) certified
by USFDA, CE, FSSAI, and ISO 13485. The company's offerings aid in diagnosing, treating, and preventing
illnesses by enabling users to monitor and analyze health data effectively.

Product Categories:

Chronic Diseases: Includes products like nebulizers, BP monitors, pulse oximeters, glucose meters, con-
nected devices, and thermometers.

Lifestyle & Fitness: Encompasses humidifiers, steamers, personal scales, massagers, yoga and exercise
equipment, fitness trackers, and dental & personal care products.

Ortho Care: Features orthopedic cushions, memory foam pillows, massagers, pain management solutions,
and rehabilitation products.

Mother & Baby: Offers baby feeding products, carry cots, organic skincare for babies, bottle warmers,
and steamers.

Nutrition: Provides nutritional supplements in various forms such as capsules, tablets, granules, and lig-
uids.

Connected Devices: Includes ECG monitors, fitness trackers, blood pressure monitors, glucometers, and
smart weighing scales.

Brand Portfolio:

Dr. Trust: A wellness and healthcare app offering medical devices and health-monitoring solutions.
Trumom: Specializes in infant and mother care products.

Dr. Physio: Focuses on orthopedic and pain management products, aiming to alleviate chronic pain and
improve mobility.

Distribution Network: Nureca has established a robust trade distribution network across 89+ cities in
India, with over 168 distributors and products available at more than 8,500 retail touchpoints, ensuring
widespread accessibility.

Overseas Subsidiary: The company has expanded its footprint internationally through its subsidiary,
Nureca INC, incorporated in the U.S.A, which supports its global outreach and growth strategies.

Revenue Breakup (FY23): The sale of healthcare products constitutes around 94% of the company's
revenue. Additionally, interest income from bank deposits accounts for approximately 4%, while gains
from the sale of mutual funds contribute about 2%.

Outsourced Manufacturing: Nureca majorly outsources its product manufacturing to both domestic and
international vendors. The company maintains strict control and regular supervision over the manufac-
turing processes at its partners' facilities to ensure quality and consistency.

Strategic Positioning: With a diversified product portfolio, strong brand presence, and an expansive dis-
tribution network, Nureca Ltd is well-positioned to leverage the growing demand for home healthcare
and wellness products, ensuring sustained growth and market presence.
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Quarterly Financial Consolidated

Profit and loss account (Rs Cr)
Sep-23 Dec-23 Mar-24 Jun-24 Sep-24
Sales 31.35 22.37 16.97 20.27 31.19
Growth(%) 48% -29% -24% 19% 54%
Expenses 29.97 26.62 21.40 22.63 33.54
Operating Profit 1.38 -4.25 -4.43 -2.36 -2.35
Growth(%) 148% -408% -4% 47% 0%
Other Income 3.20 5.90 -1.26 5.79 3.17
Depreciation 0.59 0.59 0.60 0.66 0.62
Interest 0.08 0.11 0.18 0.15 0.27
Profit before tax 3.91 0.95 -6.47 2.62 -0.07
Tax 1.01 0.78 -2.32 0.96 0.41
Net profit 2.89 0.17 -4.15 1.66 -0.48
Growth(%) 125% -1600% -104% 350% -446%

Financial Consolidated

Profit & Loss (Rs Cr)
Mar-20 Mar-21 Mar-22 Mar-23 Mar-24
Sales 99.43 213.45 255.55 111.32 91.93
Growth(%) 61% 115% 20% -56% -17%
Expenses 89.74 151.91 200.05 126.33 102.13
Operating Profit 9.69 61.54 55.50 -15.01 -10.20
Growth(%) 7% 535% -10% -127% 32%
Other Income 0.06 2.82 7.70 7.11 10.51
Depreciation 0.37 0.42 1.48 2.39 2.36
Interest 0.77 1.60 0.74 0.45 0.49
Profit before tax 8.61 62.34 60.98 -10.74 -2.54
Tax 2.22 15.96 16.02 -2.49 -0.75
Net profit 6.40 46.37 44.96 -8.25 -1.79
Growth(%) 3% 625% -3% -118% 78%
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Balance Sheet (Rs Cr)
Report Date Mar-20 Mar-21 Mar-22 Mar-23 Mar-24
Equity Share Capital 0.01 10.00 10.00 10.00 10.00
Reserves 14.92 153.10 193.20 184.88 183.11
Borrowings 9.78 3.89 4.41 3.33 2.52
Other Liabilities 9.17 18.76 11.52 8.38 9.53
Total 33.88 185.75 219.13 206.59 205.16
Net Block 1.06 3.68 10.19 8.65 7.11
Capital Work in Progress - 0.30 0.42 - 0.27
Investments - - 33.19 59.09 93.63
Other Assets 32.82 181.77 175.33 138.85 104.15
Total 33.88 185.75 219.13 206.59 205.16
Cash Flow (Rs Cr)

Mar-20 Mar-21 Mar-22 Mar-23 Mar-24

Cash from Operating Activity -7.92 34.87 1.4 10.23 -2.71
Cash from Investing Activity -0.39 -110.04 -3.09 -16.47 17.57
Cash from Financing Activity 8.28 92.34 -7.3 -1.51 -1.3
Net Cash Flow -0.04 17.17 -8.99 -7.75 13.56

Key Metrics: Quarterly
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Rs cr mm Met profit Growth (%)
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Key Metrics: Yearly
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Rs cr mm Met profit Growth %)
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Key Ratio:

Leverage Ratios Mar-20 Mar-21 Mar-22 Mar-23 Mar-24
D/E 0.66 0.02 0.02 0.02 0.01
Debt/Assets 0.29 0.02 0.02 0.02 0.01
Debt/Ebitda 1.00 0.06 0.07 -0.42 8.13
Debt/Capital Ratio 40% 2% 2% 2% 1%
Cash flow/Debt -0.81 8.96 0.32 3.07 -1.08
Interest coverage ratio 12.18 39.96 83.41 -22.87 -4.18
Sales Change 61% 115% 20% -56% -17%
Ebit Change 3% 582% -3% -117% 80%
Operating Leverage 0.12 4.67 -0.50 2.25 -1.84
Financial Leverage 2.27 1.14 1.08 1.06 1.06

Efficiency ratios

Receivable days 47 0 4 14 6
Receivable turnover 7.71 970.23 88.43 25.89 56.75
Inventory days 0.00 0.00 0.00 0.00 0.00
Inventory turnover 5 4 3 4 3
Net Fixed assets turnover 93.80 58.00 25.08 12.87 12.93
Sales/capital employed 4.02 1.28 1.23 0.56 0.47
Total Asset Turnover 2.93 1.15 1.17 0.54 0.45

Profitability ratios

Ebitda 9.75 64.36 63.2 -7.9 0.31
Ebitda margin 10% 30% 25% -7% 0%
Gross Profit 33.1 112.34 121.08 34.27 30.16
Gross Profit Margin 33% 53% 47% 31% 33%
EBIT 9.38 63.94 61.72 -10.29 -2.05
EBIT Margin 9% 30% 24% -9% -2%
ROE 43% 28% 22% -4% -1%
Net profit margin 6% 22% 18% -7% -2%
EPS - 46.37 44.96 -8.25 -1.79
DU Pont ROE 43% 28% 22% -4% -1%
Net Profit Margin 6% 22% 18% -7% -2%
Sales/Total assets 2.93 1.15 1.17 0.54 0.45
Financial Leverage 2.27 1.14 1.08 1.06 1.06
DU PONT ROA 19% 25% 21% -4% -1%
Net Profit Margin 6% 22% 18% -7% -2%
Sales/Total assets 2.93 1.15 1.17 0.54 0.45
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Capital Allocation Ratios Mar-20 Mar-21 Mar-22 Mar-23 Mar-24
ROCE 29% 27% 22% -11% -12%
EBIT Margin 9% 30% 24% -9% -2%
Sales/cap employed 4.02 1.28 1.23 0.56 0.47
NOPAT 6.96 47.57 45.51 -7.90 -1.44
Capital employed 24.71 166.99 207.61 198.21 195.63
ROIC 28% 28% 22% -4% -1%
Valuation Ratios

Price/Earnings 12.96 30.43 -36.31 -142.63
Price/Book - 3.69 6.73 1.54 1.32
Marketcap - 601.05 1,368.15 299.55 255.30
Enterprise Value 9.71 478.25 1,288.21 231.91 212.52
EV/EBITDA 1.00 7.43 20.38 -29.36 685.55
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Disclaimer: ANALYST CERTIFICATION I, Mr. Anshul Jain B.com, Research Analyst, author and the name subscribed to this report, hereby certify that all of the views
expressed in this research report accurately reflect our views about the subject issuer(s) or securities. We also certify tha no part of our compensation was, is, or
will be directly or indirectly related to the specific recommendation(s) or view(s) in this report. 'Subscriber' is the one who has subscribed to the Research Reports
in various forms including Research Recommendations, Research SMS Alerts/Calls, Fundamental and Technical Research calls, Investment Strategist Magazine,
Research/market news etc through Lakshmishree Investment & Securities Limited. Subscriber may or may not be client of Lakshmshree Investment & Securities
Ltd.

Terms & conditions and other disclosures:

Lakshmishree Investment & Securities Ltd. (hereinafter referred to as “LISL ”) is engaged in the business of Stock Broking, Depository Participant and distribution
for third party financial products. (LISL) will, at its discretion, provide its company research reports/news, results, and event updates/sector report/monthly com-
mentary/regular compendium, trading call, technical and derivatives reports (together “the reports”) as also market news to subscribers either in the form of a
written market commentary or research report sent in email, form, SMS or through postal or courier service. A brief extract of the reports may also be sent, on
enrolment, in SMS, e-mail form. This document has been prepared by the Research Division of LISL and is meant for use by the recipient only as information and is
not for circulation. This document is not to be reported or copied or made available to others without the prior permission o LISL. It should not be considered or
taken as an offer to sell or a solicitation to buy or sell any security. The information contained in this report has been obtained from sources that are considered to
be reliable. However, LISL has not independently verified the accuracy or completeness of the same. Neither LISL nor any of ts affiliates, its directors or its em-
ployees accepts any responsibility of whatsoever nature for the information, statements and opinion given, made available orexpressed herein or for any omis-
sion therein. Recipients of this report should be aware that past performance is not necessarily a guide to future performane and value of investments can go
down as well. The suitability or otherwise of any investments will depend upon the recipient's particular circumstances and,in case of doubt, advice should be
sought from an independent expert/advisor. Either LISL or its affiliates or its directors or its employees or its representaties or its clients or their relatives may
have position(s), make market, act as principal or engage in transactions of securities of companies referred to in this repat and they may have used the research
material prior to publication. LISL is registered as Research Analyst under Securities and Exchange Board of India (ResearchAnalysts) Regulations, 2014 LISL sub-
mits that no material disciplinary action has been taken on us by any Regulatory Authority impacting Equity Research Analysisactivities. LISL or its research ana-
lysts or its associates or his relatives do not have any financial interest in the subject company. LISL or its research analysts or its associates or his relatives do not
have actual / beneficial ownership of one percent or more securities of the subject company at the end of the month immediatdy preceding the date of publica-
tion of the research report. LISL or its research analysts or its associates or his relatives do not have any material conflct of interest at the time of publication of
the research report. LISL or its associates might have received compensation from the subject company in the past twelve monts.LISL or its associates might have
managed or co-managed public offering of securities for the subject company in the past twelve months or mandated by the subject company for any other as-
signment in the past twelve months. LISL or its associates might have received any compensation for investment banking or mecchant banking or brokerage ser-
vices from the subject company in the past twelve months. LISL or its associates might have received any compensation for praducts or services other than invest-
ment banking or merchant banking or brokerage services from the subject company in the past twelve months. LISL or its assocates might have received any
compensation or other benefits from the subject company or third party in connection with the research report. LISL encourages independence in research report
preparation and strives to minimize conflict in preparation of research report. LISL or its analysts did not receive any compensation or other benefits from the
subject Company or third party in connection with the preparation of the research report. LISL or its Research Analysts do na have any material conflict of interest
at the time of publication of this report. It is confirmed that Mr. Anshul Jain B.com, Research Analyst of this report has nd received any compensation from the
companies mentioned in the report in the preceding twelve months Compensation of our Research Analysts is not based on any specific merchant banking, invest-
ment banking or brokerage service transactions. The Research analysts for this report certifies that all of the views expres®d in this report accurately reflect his or
her personal views about the subject company or companies and its or their securities, and no part of his or her compensationwas, is or will be, directly or indi-
rectly related to specific recommendations or views expressed in this report. The research analysts for this report has not srved as an officer, director or employ-
ee of the subject company. LISL or its research analysts have not engaged in market making activity for the subject company Qur sales people, traders, and other
professionals or affiliates may provide oral or written market commentary or trading strategies to our clients that reflect opinions that are contrary to the opinions
expressed herein, and our proprietary trading and investing businesses may make investment decisions that are inconsistent wth the recommendations ex-
pressed herein. In reviewing these materials, you should be aware that any or all of the foregoing, among other things, may gve rise to real or potential conflicts
of interest. LISL and its associates, their directors and employees may (a) from time to time, have a long or short positionin, and buy or sell the securities of the
subject company or (b) be engaged in any other transaction involving such securities and earn brokerage or other compensationor act as a market maker in the
financial instruments of the subject company or act as an advisor or lender/borrower to the subject company or may have any aher potential conflict of interests
with respect to any recommendation and other related information and opinions.
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